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This presentation contains forward-looking statements (including within the meaning of the Private Securities Litigation Reform Act of 1995) concerning Wesco Aircraft Holdings, Inc. όά²ŜǎŎƻ Aircraft ά or the ά/ƻƳǇŀƴȅέύ.  These 
statements may discuss goals, intentions and expectations as to future plans, trends, events, results of operations or financial condition, or otherwise, based on current beliefs of management, as well as assumptions made by, 
and information currently available to, management.  In some cases, you can identify forward-looking statements by the use of forward-looking terms such as "continue," "design," "drive," "expect," "grow," "improve," 
"increase," "outlook" or similar words, phrases or expressions. These forward-looking statements are subject to various risks and uncertainties, many of which are outside the /ƻƳǇŀƴȅΩǎ control.  Therefore, you should not place 
undue reliance on such statements. 
  
Factors that could cause actual results to differ materially from those in the forward-looking statements include, but are not limited to, the following: general economic and industry conditions; conditions in the credit markets; 
changes in military spending; risks unique to suppliers of equipment and services to the U.S. government; risks associated with the /ƻƳǇŀƴȅΩǎ long-term, fixed-price agreements that have no guarantee of future sales volumes; 
risks associated with the loss of significant customers, a material reduction in purchase orders by significant customers, or the delay, scaling back or elimination of significant programs on which the Company relies; the 
/ƻƳǇŀƴȅΩǎ ability to effectively compete in its industry; the /ƻƳǇŀƴȅΩǎ ability to effectively manage its inventory; the /ƻƳǇŀƴȅΩǎ ǎǳǇǇƭƛŜǊǎΩ ability to provide it with the products the Company sells in a timely manner, in 
adequate quantities and/or at a reasonable cost; the /ƻƳǇŀƴȅΩǎ ability to maintain effective information technology systems; the /ƻƳǇŀƴȅΩǎ ability to retain key personnel; risks associated with the /ƻƳǇŀƴȅΩǎ international 
operations, including exposure to foreign currency movements; risks associated with assumptions the Company makes in connection with its critical accounting estimates (including goodwill) and legal proceedings; the 
/ƻƳǇŀƴȅΩǎ dependence on third-party package delivery companies; fuel price risks; fluctuations in the /ƻƳǇŀƴȅΩǎ financial results from period-to-period; environmental risks; risks related to the handling, transportation and 
storage of chemical products; risks related to the aerospace industry and the regulation thereof; risks related to the /ƻƳǇŀƴȅΩǎ indebtedness; and other risks and uncertainties.  
 
The foregoing list of factors is not exhaustive.  You should carefully consider the foregoing factors and the other risks and uncertainties that affect the /ƻƳǇŀƴȅΩǎ business, including those described in the /ƻƳǇŀƴȅΩǎ Annual 
Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and other documents filed from time to time with the Securities and Exchange Commission.  All forward-looking statements included in this 
presentation (including information included or incorporated by reference herein) are based upon information available to the Company as of the date hereof, and the Company undertakes no obligation to update or revise 
publicly any forward-looking statements, whether as a result of new information, future events or otherwise. 
 
The Company utilizes and discusses Adjusted Earnings Before Interest, Taxes, Depreciation and Amortization (EBITDA), Adjusted EBITDA Margin, Adjusted Net Income, Adjusted Basic Earnings Per Share (EPS), Adjusted Diluted 
EPS, Constant-Currency Sales, Free Cash Flow and Free Cash Flow Conversion, which are non-GAAP measures its management uses to evaluate its business, because the Company believes they assist investors and analysts in 
comparing its performance across reporting periods on a consistent basis by excluding items that the Company does not believe are indicative of its core operating performance. The Company believes these metrics are used in 
the financial community, and the Company presents these metrics to enhance understanding of its operating performance. You should not consider Adjusted EBITDA and Adjusted Net Income as alternatives to Net Income, 
determined in accordance with GAAP, as an indicator of operating performance.  Adjusted EBITDA, Adjusted EBITDA Margin, Adjusted Net Income, Adjusted Basic EPS, Adjusted Diluted EPS, Constant-Currency Sales, Free Cash 
Flow and Free Cash Flow Conversion are not measurements of financial performance under GAAP, and these metrics may not be comparable to similarly titled measures of other companies. See the Appendix for a reconciliation 
of Adjusted EBITDA, Adjusted EBITDA Margin, Adjusted Net Income, Adjusted Basic EPS, Adjusted Diluted EPS, Constant-Currency Sales, Free Cash Flow and Free Cash Flow Conversion to the most directly comparable financial 
measures calculated and presented in accordance with GAAP. 
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Net Sales 

Net Income/EPS 

Adjusted Net Income/EPS(1) 

Adjusted EBITDA(1) 

$1.5 billion 

$91 million/$0.93 

$111 million/$1.13 

$197 million 

Financial Highlights (FY16)  

Global Operations 

Products (FY16) Customer Type (FY16) 

2,700+ employees 

50+ facilities; 17countries 

 

565K+ SKUs 

8,000+ customers 

48% 
41% 

7% 2% 2% 

Hardware 

Electronic 

Chemicals 

Bearings 

Machined & Other 

75% 

15% 

6% 
4% 

OEMs and  
Tiers 

MRO & Airlines 

¦Φ{Φ DƻǾΩǘ 

Distributors 

(1) See appendix for reconciliation and information regarding non-GAAP measures. 

Comprehensive Supply Chain Service Provider to Global Aerospace 

Established Industry Leader 

http://mywesco.wescohq.com/marketing/Media/Haas Stock Photos/shutterstock_42084307.jpg


Key Customers FY16 Sales 
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59% 
41% 

Commercial 

Military  

Broad Base of Customers Across Global Aerospace and Defense 

Top-Tier Customers on Multiple Platforms Driving ~65% of Sales 

Strong and Diverse Customer Base 

http://en.wikipedia.org/wiki/File:Gulfstream_Aerospace_logo.svg
http://en.wikipedia.org/wiki/File:BAE_SYSTEMS.svg
http://en.wikipedia.org/wiki/File:Latecoere-logo.png
http://en.wikipedia.org/wiki/File:Raytheon.svg


Growing Customer Relationships and Value-Add 

75% 

25% 

Contract 
(LTA, JIT) 

Ad Hoc 
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Evolution to Full-Service Provider 

53% 47% 

Contract 
(LTA, JIT) 

Ad Hoc 

Fiscal 2016 Fiscal 2008(1) 

Ad Hoc 
Unplanned customer  

requirements 

LTA 
Multi-year  
contracts 

JIT 
Long-term, turn-key  

solutions (line stocking/kanban) 

Contract Support 

Full Service  
Integrator 

Distribution 

(1) Fiscal 2008 excludes EPG. 

Wesco Provides Multiple Service Options 



Broad Product Offering and Service Capability 

Chemicals 
Electronic  

Components 
Bearings 

Machined Parts  
and Other 
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Quality Assurance Parts Rationalization Tooling Services 
Vendor Managed 
Inventory (VMI) 

Chemical Management 
Services (CMS) 

Hardware 
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